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Head - Human Resources

Introducing the December edition of PBP Connect, our newsletter celebrating growth,
achievements, and the inspiring journeys of our partners. December has been a month full
of milestones and memorable experiences across the PBPartners ecosystem. We proudly
inaugurated the Delhi Experience Centre, a vibrant hub for collaboration and learning.
Ignition 5.0 continued its growth journey across multiple cities, bringing together 3,000+
Life and Health partners, unlocking new business opportunities, cross-selling potential, and
well-deserved recognition for outstanding performance. Reinforcing our commitment to
talent and development, the Samvardhan 4.0 Felicitation Ceremony celebrated excellence.
This edition also marks the launch of our new social film, Paiso Ka Ped, bringing to life the
power of PBPartners’ 100% Guaranteed Renewal Commission Program in Health Insurance—
ensuring assured renewal income year after year.

As 2025 comes to a close, | extend my heartfelt wishes for a Happy and Prosperous New
Year, and invite you to explore the December edition of PBP Connect to discover all the
milestones, inspiring stories, and achievements that made the month remarkable, as we look

forward to 2026—a year of new opportunities, stronger partnerships, and shared success
across the PBPartners ecosystem.
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A New Milestone. A New Experience. A New
Beginning in Delhi

We’re excited to announce the launch of our Delhi Experience Centre—a space
designed to bring partners closer to opportunities, innovation, and growth. This center
has been designed as a dedicated space where our agent partners residing In
Delhi-NCR can engage more closely with their clients, access business support, and
gaininsights into new products and processes offered by PBPartners to lead _a
successful insurance business. The center was formally inaugurated by our
CBO, Mr. Dhruv Sarin, accompanied by our senior leadership team members -
Mr. Neeraj Adhana (NSH, Health Insurance), Mr. Rahul Mishra (NSH, Life Insurance),
Mr. Amit Bhadoria (NSH, Motor Insurance) & Mr. Rohitashwa Mishra (NSH, Commercial
Lines) Insurance, on 16th December’25, highlighting PBPartners’ continued focus on
strengthening partner growth and enhancing on-ground insurance support to every
PoSP agent, be it health insurance, motor insurance, life insurance, or commercial
insurance. '
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Let’s Ignite Success

The wait is over—IGNITION 5.0 is back. Desighed with a clear vision, this strategic
growth initiative aims to empower Life & Health insurance partners by unlocking new
business opportunities, enhancing capabilities, and maximizing revenue potential. By
providing the right tools, insights, and platform, IGNITION 5.0 enables partners to
cross-sell across Life and Health portfolios, strengthen customer relationships, and
achieve sustainable business growth. Spanning 30 cities in just 75 days, the initiative
brings’_s together the Top 25 Life & Health partners and engages 3,000+ partners
nationwide, creating a strong platform for learning, collaboration, and recognition.
Launched in December, IGNITION 5.0 has already covered Haldwani, Dehradun,
Chandigarh, New Delhi, Kolkata, and Patna, highlighting its clear focus on nationwide
growth.

NEW DELHI
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Our much-awaited social filimis f
Paiso Ka Ped. #

Ever wished money could grow on trees? What if one smart decision today could keep
rewarding you—not just once, but year after year?

Paiso Ka Ped is more than a film. It’s a story of foresight, growth, and the power of
choosing right. With PBPartners’ 100% Guaranteed Renewal Commission Program,
every health insurance policy you sell doesn’t just close a deal—it plants a seed for
assured, recurring income. As policies renew, your earnings keep growing. '

lly here

Becho Ek Baar, Kamao Har Baar.

Because when you nurture the right opportunities today, they turn into a steady
Income tomorrow. o

Scan the GR Code to Watch our Social Film

Join PBPartners Today and Open the
Door to Smarter, Consistent Earnings.
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Motor BU

The Malamaal Premier League (MPL)—our flagship Motor Insurance contest for
employees—marked another proud milestone with a special celebration in Udaipur,
where the Second Runner-Up team - Central led by Vishal Khede was honoured for
their outstanding performance. The evening was graced by our senior leadership, who
recognised the team’s unwavering determination, consistency, and competitive spirit.
The celebration was filled with high energy, engaging activities, and memorable
moments that truly reflected the spirit of success, teamwork, and achlevement,_
makmg MPL a rewarding and memorable experience for everyone involved.

SEASON 3
[ ZONAL EDITION |

COLLABORA‘H N
[ CREATES '\ "
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PBPartners launched the much-anticipated PBP Premier League (PPL) in a phase-wise
format—an exclusive cricket tournament for FOS teams across the North, South, East,
West, and Central regions. The tournament culminated in a high-energy grand finale
on 5th December’25, where four powerhouse teams—Bangalore Rockstars, Kolkata
Warriors, Vadodara Knight Riders, and NCR Warriors—competed in the ultimate
showdown of cricket, featuring big hits, crucial wickets, and edge-of-the-seat
moments. Demonstrating exceptional skill, strategy, and determination, the NCR
Warriors emerged as the champions, claiming the coveted title and marking a
memorable conclusion to the tournament.

PBPartners extends heartfelt congratulations to the winning team and sincere
appreciation to. all participants and organisers for making PPL a true powerhouse of
engagement, collaboration, and sporting excellence.

pbpartners@ is a brand of Policybazaar@ |nsurance Brokers Private Limited.
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Felicitation Ceremony — Shaping Future Leaders

Samvardhan is envisioned as a structured platform to accelerate employee growth by
nurturing talent, enabling continuous learning, and creating clear pathways for career
progression across the organisation for PBPians. Following the success of its first
three editions, Samvardhan 4.0 emerged as another grand milestone for our
Operations, Non-Operations teams, and FOS qualifiers. The ceremony was a
meaningful moment of appreciation and gratitude, made even more special by the
presence of family members who support and motivate our people behind the scenes.
TJogether, the celebration reflected our commitment to empowering employees,
fostering long-term employment and leadership growth, and building a strong, skilled,
and future-readyﬁ_workforce.
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Key PR Initiatives
From Headlines to Impact

PBPartners unveils new experience center in
Guwahati for deeper partner support

Guwahati: PBPartners, a brand under
Policybazaar Insurance Brokers, 1s com-
mitted to expanding insurance accessibil-
ity in tier-2 and tier-3 cities through i1ts
PoSP model. The brand empowers its
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agents with strong training and advanced
technology. Strengthening this mission
further, PBPartners has launched a new
Experience Center in Guwahati, expanding
its on-ground presence in the Northeast
and reinforcing its commitment to agent
partner engagement and up-skilling. The
event was graced by Mr. Dhruv Sarin, Co-
Founder — PBPartners, who officially in-
augurated the centre and shared
PBPartners’ vision of strengthening re-
gional accessibility and enabling deeper
partner support. Senior leaders Neera)
Adhana (NSH — Health Vertical), Rahul
Mishra (NSH — Lifte Vertical), Amit
Bhadoria (NSH — Motor Vertical), and
Rohitashwa Mishra (NSH — CL Vertical)
were also present, highlighting
PBPartners’ unified commitment to grow-
ing its footprint across diverse product
verticals. The crucial role that these Expe-
rience Centers play: Collaborative space

I

for strategic discussions: The experience
centers provide a platform for agent part-
ners to engage in insightful conversations
with PBPartners' business teams, focus-
mg on strategies to expand insurance cov-

' erage across India &
particularly in their ar-
eas. Knowledge shar-
ing and expertise:
These experience cen-
ters facilitate the ex-
= = change of knowledge
and expertise, enhanc-
i ing the skills and un-
derstanding of agent
partners. Empower-
ment and community
service: The initiative
empowers agent part-
ners, enabling them to
better serve their com-
munities and contribute to extending in-
surance coverage across India's largest
consumer market. Dhruv Sarin, Co-
founder, PBPartners, expressed his excite-
ment about the opening of the new experi-
ence center in Guwabhati, saying, "We are
dedicated to ensuring our agent partners
are fully equipped with the necessary re-
sources and guidance throughout their
journey. The mauguration of our Experi-
ence Centre in Guwahati marks a signifi-
cant step as we further our expansion into
the Eastern region. We are confident that
this milestone will drive PBPartners toward
even greater success.” The new experience
centre 1s located at PBPartners, 2nd Floor,
Kay M Plaza, Near Kar Bhaban, GS Road,
Ganeshguri, Guwahati. As PBPartners con-
tinues to expand its reach, the brand re-
mains dedicated to its mission of empow-
ering agent partners and making insurance
accessible throughout India.
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PBPartners Steps
Up Northeast Expansion
with Agartala Experi-
ence Center Launch
Agartala: PBPartners, a
brand under Policybazaar
Insurance Brokers, 1s com-
mitted to expanding insur-
ance accessibility n tier-2
and tier-3 cities through 1ts
PoSP model. The bl‘dl‘ld m-
powers 1ts agents with
strong Immm y and ad-
vanced echnology.
Strengt hcninu lhi' miwion
further, PBPartners has
luunchcd anew Experience
Center 1in Agartala, expand-
Ing 1ts on-ground presence
in the Northeast and rein-
forcing 1ts commitment to
agent partner engagement
and up-skilling. “The event
was graced by Mr. Dhruv
Sarin, Co-Founder -
PBPartners, who officially
centre and
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Brokers, has strengthened its presence saghurosiis) b
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Senior company leaders including B s zam ot oo con vz s oo
Neeraj Adhana, National Sales Head -

Health, Rahul Mishra, National Sales

Head = Life, Amit Bhadoria, National 7.0

Sales Head — Motor, and Rohitashwa e

Mishra, National Sales Head — Com- L |

mercial Lines, were present at the
launch, underlining PBPartners’ inte-
grated growth strategy across insurance
verticals. The Experience Centre will
serve as a collaborative space for strate-
gic discussions between agent partners
and PBPartners’ business teams, facili-
tate knowledge sharing and skill devel-
opment, “and support partners in
expanding insurance outreach in their
respective markets. The initiative 1s ex-
pected to help agents serve their com-
munities more effectively anc
contribute to wider msurance penetras
tion.

'-t""..'l-"n.' L] MMW'P

ﬁ?@f’f for o @& {9 SToad
IR RIAS f‘iﬁm E PO (HFH
FZINIZ® JINIT AR GSIO]
TR FRAA Al 7
sAfFsIaE 2FHeEH (AFIRT
e 91 @ o 7 Aoa%
(RSB “fe=e af s o=
THY AY(@E 2N AT DHAPD

q'lL..-.-ar'- - -I.h-u.:;-li

ware, fefa  «w
wMgeAY a®6 AgA

Haed!, do feraaa.11
dfefAares  EHITES

feifa =Garie wz-=fewr
e g== Atfe=, fafe

inaugurated the
shared PBPartners’ vision of
strengthening regional ac-

>ss1bility and enabling

erotaalE ares sitarare
o) @=0 e oW e,
@eits otar #ifa envansta
faerm frae wiy w9
SitAeTs wt e witte= |
A% WTALIGE ST §re
a3: fareg sr9 wITwe

amer #m weraw | deeper partner
AGITATE (FHTHT T3 ” .

=ase «vwe <2 o support.“The experience
AT GreRe® . .

« femwen | centers provide a platform
S-S A2E F0d, 1

ATEFD ADAATHA WFS] At

for agent partners to en-
gage 1n insightful conversa-
tions with PBPartners' busi-

@AEtest qretg | f=fq
Afaq wiqeeary wgw
srefares orora Trarew

@I a3f6 Tirs ffr agrefaras CFB1I BT Wﬂ?m fare are=, “wiATTHN

e R POSP cata S wyiem) Teemere vege s o i o ] NESS teams, focusing on
o o et & B e e e o At e 4ok ovent (1 SLTAtEIES to expand 1nsur-
P T Y e e b e sl ance coverage across India
A ane T It rbics S R s 6 amcefieen e e i & particularly in their areas.

N
o R

1‘7@&3&‘2%

A3E . $9
RIS uﬁﬁ' xifg=a [ 9 [
A5 At BT ®© OB TG
Tfowel (W Y A TEI-
ATE TH-2ATG TAFS T2

I FAACS QIS AIG J19
TS (&I TE Iiof-FEEes
Afe 4] WAITOIT &=

pbpmtnem@ is a brand of Policybazaar@ |nsyrance Brokers Private Limited.

Ll. AESM A DALEREE EA

HAR FAMILY HOG! INSURED

JFZIBIS ToN Ao
mWﬁﬁW

SepEre 9 3 QIFTIET
%3 aﬁbm— §3 REE (T
FRBIFFSE STalE FL3 AIF
il FEeEerel el F4
E TSR AT ANLS T
=4R 2 7«15 qieeeta s
BRSNS T3 | (T (TS 148 4]
(99 9% G25-(ZF 2 SifvrDe ), A%

ol (49 9» 9Z5- FIRT SIbra),
e omifddl (99 9B 925-I0]
SIbEe) S @Wﬁm (&
&% G35~ 6 &1 Sifb (e )6 ©AES
oifs RSy aw? sifbeas e
e 29 =t 391 A 9
fF Aoz 9F% 2foxrfos esi3e
HAIFAS P |

08



(> CONNECT

. Partner Centric :
" Initiative

H Joys of Life, All-in-One

Clubs

At PBPartners, everything we do is rooted in one purpose — empowering the growth
and success of our agent partners. And now, the moment we’ve all been waiting for —
the dream destinations of Annual Clubs are finally revealed.

By qualifying in the Annual Clubs, our agent partners unlock exclusive rewards, assured

recognition, and unforgettable experiences. Every milestone takes you closer to your
dream destination.

1 o .
[ 'I'l'.'- = n.a'_ .
. -

- 'I
o "':| i 1 Ll
._--s.| : .i:l
[ I ) L
= - h B !

Frretels o T - =

ih

:"-;.- ‘:}-

mprie A
-r

952548 Vs B

[
o pamwrilan®

Partners
Category p.geemed Count Rewards

Panasonic Turbo Blender MXGA3350, Borosil Grande Mixer Grinder, NexLev ChopLite Electric Mini Chopper, Jaipan Stainless
Kitchenware Steel Belly Pressure Cooker inner Lid, Turbomixx King Plus Hand blender, Panasonic Premium Induction, Speed Mixx hand
Blender, Breeze 900 Printed Single Wall Water Bottle, Quench 900 Inner Steel Water Bottle.

Reliance Digital E-Gift Card Rs10000, Reliance Digital E-Gift Card Rs1000, Croma E Gift Card Rs10000, Croma E Gift Card
E-Gift Cards Rs20000, Make My Trip E-Gift card (Generic) Rs2000, Make My Trip E-Gift card (Generic) Rs1000, PVR Cinemas E-Gift card
Rs100, AJIO E Gift Card Rs1000, Bigbasket E-Gift Card Rs2500, BookMyshow E-Gift Card Rs250

Philips Audio SPA5128B 5.1 CH Bluetooth Multimedia Speakers, Nu Republic Starboy Bluetooth Headphones, Tab A9 LTE,
Moxie V3000 Soundbar, Nu Republic Powerpop X2 Dual Output Magsafe Power Bank, Lenovo Neckband HEOQ5, Amazon echo
dot 5th, Dubstep BuzzX11 Bluetooth TWS Earbuds, Moxie Truly Wireless Earbuds, Moxie V1400 Truly Wireless Earbuds

Home Borosil handheld garment streamer, Nexlev Steam Cleaner, Steam Iron Nimo, Room Heater Quato, Senora 1200 mm 1 STAR
Appliances Ceiling fan, Glass Gas Stove, Aquasteel, Lifelong Dyno Quartz Room Heater, Dry iron Sleek DlIx, TIZIO Water Heater(Geyser)

Bluewud Cylive Shoe Rack, Push To open Design, Belenus Neo Gas Cooktop 2 Burner, Multifunctional Storage Box With LED
Torch - Assorted - Single Piece, Textured MDF Personalized Wall Clock, Tea-light Candles with Wooden Pillar Holders, Griller
Maker Aprica, Sustainable & Eco-friendly 3D printed Curvy Table lamp, Charming Shell Tulip Night Light - Assorted - Single
Piece, Planter - 2 Layered - Golden Stand - Sky Blue, Bluewud Corbyn L- Shape Study Table

Home Decor

Fashion & Power Max Weighing scale, BP Monitor 09N BL, Heart In A Ring Pendant, Handyneb Pro, Adidas Socks, BP Monitor, Genuine
Beauty Leather Personalized Wallet And Card Holder Combo, Conekt Pulse Smart Watch, Anti Slip Mat - Multipurpose - Single Piece

TRIPHOP Everyday Polyester Laptop Backpack, Jack and Jones Jeff Backpack Max, 3 In 1 Car Mobile Holder - 360 Degree -
Assorted - Single Piece, Swiss Military Laptop Back Pack - LBP115, LB12, Adidas Lin D Travel Bag, Adidas Backpack, ROGER
DUFFLE, Swiss Military Laptop Overnighter Luggage Trolley Bag - OVER1001, Swiss Military LBP58

Travel
Accessories

Top Secret Blue Pocket Diary, Pen Stand With Sticky Notes - Foldable - Single Piece, Table Calendar 2026 in Black, Personalized
Office Doctor Clip Pens - Set of 2, Personalized Calendar in Red, Personalized Journal in Brown Leather Cover, Retractable Gel Pen -
Supplies Panda - Assorted - Set Of 6, Leather Journal in Brown, Multifunctional Desk Organizer - Single Piece, Multipurpose Organizer -
Rotating - Double Layered - Transparent Green - Single Piece

Visuals here are for representation purpose only
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PBP One Clubs’26: The Next Era of Rewards,
Recognition & Global Experiences

PBPartners is set to usher in the next phase of its flagship rewards and recognition
initiative with the upcoming New PBP One Clubs Program Cycle (January-
December’26). Designed to elevate our agent partner experiences, the new cycle
promises a more rewarding and engaging journey ahead. At its core, PBP One Clubs
continues to remain committed to recognising, rewarding, and celebrating agent
partners for their consistent efforts and performance. With an enhanced structure and
a Sharper focus on partner success, the new era of rewards is set to redefine
engagement and recognition across the ecosystem.

Achieve 50 / of the Annual Slab Target in JFM

g iy
U N LO C K ':’a"“e D:Jpaﬁsanger

i INDIA  PARIS

FAMILY PASS

One Club

lIlIIII_._.---""-- T -“"x_.__

Masters’ Club

Your JFM Target

1.25Cr _.

~==== Your JFM Target L
EVA 75L
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Awards and Recognitions - December Edition

Alighed with the vision of PBPartners to empower partners through innovation and
service excellence, we are proud to announce that we have won two prestigious
industry awards. We received the PBP Mitra Award for Best Service Excellence,

recoghizing our consistent efforts in delivering superior service and seamless support
to our partners.

Additionally, PBPartners was honored with the On-Demand Payouts Award for Best
Payout Mobile Wallet Solution, celebrating our industry-leading mobile wallet that
enables fast, flexible, and transparent payouts. These recognitions reflect the

dedication of our teams and our continued focus on empowering partners with speed,
trust, and reliability.
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Vighesh S

Tamil Nadu

Being associated with PBPartners has truly been a life-changing experience.
The journey has empowered me to grow professionally while gaining greater
control over my finances and future. With access to smart tools, training, and
opportunities,PBPartners has not just supported my career—it has
transformed the way | plan, earn, and succeed.

Income Growth & Financial Confidence

Since joining, my income has grown significantly, giving me better control
over my finances and confidence in planning for the future.

Smart Tools & Continuous Learning

From generating quotes to providing updates on the best insurance plans,
PBP Mitra makes my work more efficient and productive. Overall, my
experience has been highly rewarding, helping me stay informed, serve
customers effectively, and achieve greater success.

pbpartners@ is a brand of Policybazaar@ |nsurance Brokers Private Limited.
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Sabaah Naaz
Tamil Nadu

Consistent Growth and Financial Confidence

’ve been associated with PBPartners for 2.5 years in the Life Insurance

segment. Since joining, my income has consistently improved, giving me

greater confidence in planning my future and managing my finances
independently.

Smooth and Professional Experience

Working with PBPartners has been reassuring and professional. The support

system ensures that | can handle challenges smoothly and focus on growing
my business.

A Truly Empowering Experience

The training sessions, regular product updates, and support tools available on
the app help me stay informed, work efficiently with my clients, and achieve

more every day—making my journey with PBPartners a truly empowering
experience.

pblﬁlul:_g}ﬁﬁ@ Is a brand of '- hﬂ“"- Insurance Brokers Private Limited.
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Balaji Murugan
Tamil Nadu

Steady Growth and Financial Stabiirty

’ve been associated with PBPartners for 2 years in the Health Insurance

segment. Since joining, my income has grown steadily, giving me greater
financial stability and peace of mind.

The platform makes managing policies efficient and hassle-free. Its wide

range of insurer tie-ups and user-friendly features simplify my day-to-day
work, helping me stay organized and productive.

Reliable Support and Smooth Operations

Consistent support from PBPartners has been invaluable. The seamless

payout system and dependable assistance ensure that my business runs
smoothly and | can focus on growth without worries.

pbpartners@ is a brand of Policybazaar@ |nsurance Brokers Private Limited.
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Mistry Jankiben

Gujarat

A Transformative Journey

| joined PBPartnhers because | wanted more than just a job—I| wanted a
platform to grow, make an impact, and take control of my future. The support,
guidance, and training gave me the confidence to take that leap.

Empowerment and Personal Growth

Being part of PBPartners has transformed my professional journey. Every day
brings new opportunities to overcome challenges, build skills, and unlock
potential | had only dreamed of.

Financial Security and Fulfiliment

Steady income growth has allowed me to support my family, plan for the
future, and gain peace of mind. PBPartners has not just provided a platform
to work—it has given me a path to achieve my dreams and feel proud of my

journey.
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Hemant Kumar Sharma
Madhya Pradesh

Significant Income Growth and Financial Stability

’ve been associated with PBPartners for 1.5 years in the Health Insurance
segment. Since joining, my income has grown significantly, providing me with
greater financial stability and peace of mind.

Smooth and Supportive Guidance

Consistent support and guidance from PBPartners have helped me navigate
challenges effectively, ensuring that | can focus on growing my business
confidently.

Efficient Tools for Seamless Management

| especially value the on-demand payout feature and the user-friendly web

portal, which allow me to manage my business efficiently, anytime and from
anywhere.

pbpartners@ is a brand of Policybazaar@ |nsurance Brokers Private Limited.
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| Shivank Kapur
BU Head - Commercial Lines
PBPartners

Shivank Kapur has been leading the Commercial Lines division at PBPartners for over
2.5 years, driving strategic growth and delivering tailored insurance solutions to
businesses across India. With deep expertise iIn commercial insurance products,
market expansion, and risk management, he plays a pivotal role Iin enabling agent
partners to serve corporate clients effectively. Under his guidance, the Commercial
Lines team continues to onboard new partners while empowering existing ones to
scale faster and stronger. PBPartners is proud to have Shivank as a key leader, whose

vision, dedication, and partner-first approach continue to strengthen the organlsatlo

and accelerate its growth in the commercial insurance industry.
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A fun rapid-fire that goes beyond work and straight into
personality. Here'’s what unfolded...

@ One quality you look for while building your team?

“Should have potential to replace me”

Q Your secret talent no one at the office knows?

“Cooking”

Q@ What motivates you more: Growth or Impact?

“Growth”

Q@ Your stress-buster after a long day?

“Reading”

@ One value you live by every day?
“Incremental Progress, every day should add to the overall goal”

Q If your life had a theme song, what would it be?

“l Did it My Way” - Frank Sinatra

@ What’s one app vyou can’t live without?
“Feedly - Newsreader”

If you had the chance to swap roles with someone

- at PBPartners, who would it be and why?

“l would swap roles with Sanjay Singh Chauhan. | find building
supplier relations a fascinating, multi faceted and very
challenging role which is way outside of my comfort zone”
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