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We are delighted to announce the launch of the February edition of the PBP Connect
Newsletter - your go-to source for the latest updates, initiatives, innovations, and
success stories from across PBPartners.

February has been a month of strong momentum, innovation, and partner-first
Initiatives at PBPartners. From Pragati 2.0 accelerating Motor Insurance growth across
key markets, to the launch of Al-powered selling with Nivesh Mitra, and new service
and product enhancements across Health, Life, and Motor, we continue to create
opportunities that empower our partners to grow faster and serve customers better.
This edition brings you the latest business initiatives, technology upgrades, new
insurer launches, and inspiring partner success stories that are shaping the future of
iInsurance distribution with PBPartners.

Explore the highlights, stay ahead of the curve, and continue your journey of growth
with us.

Happy Reading!

policvbazaar & Insurance Brokers Private Limited.
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Let’s Grow Together

Pragati 2.0 ignited remarkable momentum across Shivamogga, Belagavi, and
Gulbarga, energizing these markets with a strong vision to scale Motor Insurance and
empower partners to thrive as successful micro-entrepreneurs. The sessions brought
together new and existing partners, accelerating the onboarding of motor insurance
agent partners while opening new avenues for growth and business expansion in the
motor Iinsurance segment. With every interaction, we are building stronger
partnerships, unlocking new opportunities, and expanding the footprint of Motor
Insurance PAN India.
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SERVICE INITIATIVE

Raise Claim Tickets Instantly - Now on Your
Dashboard

At PBPartners, we continuously strive to empower our partners with smarter tools and
seamless processes so they can serve customers faster and grow their insurance
business with confidence. To make claim assistance more efficient, parthers can now
raise claim tickets instantly through their POSP dashboard, ensuring quicker support
and better customer experience.

With this feature, you can initiate and track claim requests in real time, helping you
provide prompt service to your customers while strengthening trust and relationships.
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Claim Raised Successfully!

View Request
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Then click on

Login to POSP
Dashboard

After selecting "Policy No" / "Lead ID" /
"Reg No" = Click on "Create" button
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Go to Claims Fill in the
Section-> Raise New Questionnaire

"Submit" Button

A
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Explore Now
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New Program, Bigger Wins
Jan-Dec’26

Know your Program

1. How Crown / Royal / Imperial are achieved & PBP Coins earned?

The targets are based on Net weighted Premium (Applying Product, Insurer, Business
weightages and boosters if any). Followed by a blended approach-meaning Agent
Partner can achieve their targets by doing business in any of the 4 business verticals,
and their total business across all verticals will be combined to calculate the overall
achievement of that partner against the target. Once the club targets are achieved,
partners can unlock assured benefits,additionally, agent Partners can also unlock
variable benefits as PBP Coins based on their performance and construct criteria. Also
If any partner qualifies for any contest that can get added as PBP Coins which partners
can use to avail benefits of the redemption carnival.

2. What are the business weightages for different verticals?

Business Vertical

Weightage

Note
These weightages are applicable for both quarterly and annual clubs.

3. What is the lottery offer for winning a travel ticket to the Dubai
International Conference?

Partners can unlock lottery tickets for a Dubai international conference based on
consistent Royal / Crown quarterly club performance.

4. Can PBP Coins be redeemed anytime?

No. PBP Coins can only be redeemed during Redemption Carnivals announced by the
company.

pbpartners@ is a brand of Policybazaar@ |nsurance Brokers Private Limited. m
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5. Does earning lottery tickets guarantee winning?

No. The lottery is chance-based, and tickets only increase the probability of winning.

6. How many lottery tickets can a partner win?

Partners can earn multiple entries, but maximum one lottery win per partner is
allowed.

7. What are the AMJ Quarterly Club Targets?

IMPERIAL

CLUB

2.5 Lakhs* 5 Lakhs*

Net Weighted Premium Net Weighted Premium

Variable Benefit “PBP” Coins
Min Rs. 75K Net Weighted Premium / month

Every T10K 2 Months Active - 10 Coins
(Net Weighted Premium) | 3 Months Active - 20 Coins

Every T20K 2 Months Active - 40 Coins
(Net Weighted Premium) 3 Months Active - 60 Coins

Every ¥20K 2 Months Active - 150 Coins
(Net Weighted Premium) | 3 Months Active - 250 Coins

e Potential to Earn PBP Coins per quarter: 1 Lakhs PBP Coins.
e Contest Coins will be added under PBP Coins which can be used for redemptions.

Note
Quarterly Targets will keep on changing each quarter. Valid only for JFM.

pbp artners @ IS a brand of & H_ cybazaar@ |nsurance Brokers Private Limited,
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8. What are the Annual Clubs in the program?

My Dream to Rise to the Top J

.wﬁL h.. o '_UQI

These clubs unlock international conference travel and premium benefits.

9. What rewards do Annual Clubs offer?

 |International Conference trips

e Group Medical Coverage (GMC) for family
e Branded merchandise

e Training benefits

10. What if no annual targets are achieved by the end of the vear for
JFM Booster?

The JFM booster benefit iIs valid only if the partner ultimately qualifies for the full
Annual Club target by yvear end. Otherwise, the benefit will be forfeited.

pbpartners@ is a brand of Policybazaar@ |nsyrance Brokers Private Limited. m
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11. What are the international destinations for CY’26 on achieving
annual club targets?
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12. How to Qualify for the JFM Booster Family Pass?

The JFM Booster rewards early performance in Jan-Feb-Mar 2026. If a partner
achieves 50% of the Annual Club target in JFM, they can unlock a family pass for the
international conference and also qualify for the annual club by the end of the
calendar year.

13. What if no annual targets are achieved by the end of the year for
JFM Booster?

The JFM booster benefit is valid only if the partner ultimately qualifies for the full
Annual Club target by year end. Otherwise, the benefit will be forfeited.

14. When will annual club rewards be disbursed?

Annual club rewards will be processed after the program closes in December 2026
and after applicable validation checks.

15. Can rewards be converted into cash?

No. Rewards, benefits, and coins cannot be encashed or carried forward for next year.

Pblﬂ_‘}}_lﬂ].ﬁ@ i< a2 brand of IJHL‘% bazaar@ |nsurance Brokers Private Limited.
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16. Can business from multiple IP codes be combined?

No. Business aggregation across IP Codes is not permitted. Each IP Code is evaluated
iIndependently.

17. Is there a helpdesk | can connect with to resolve queries related to
the structure of the PBP One program?

No. The lottery is chance-based, and tickets only increase the probability of winning.

Helpdesk Details

p
Program Queries

o4 programsupport@pbpone.com

¢, 08069658445
Monday to Saturday
® 10 AM to 7 PM

b

Q.
I Joys of Life, All-in-One
g —

Clubs |
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Selling Insurance Just
Got Smarter

At PBPartners, we are committed to empowering our partners with innovative digital
tools that simplify selling and boost productivity. Introducing Nivesh Mitra your
Al-powered sales companion, designhed to help you confidently recommend the right
savings solutions and convert more customer conversations into successful sales.

Key USPs

1. Comprehensive Savings Product Insights

 Guaranteed Savings Plans

« ULIPs (Unit Linked Insurance Plans)
 Participating Plans

* Pension Plans

A

pbpartners €
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2. Multilingual
Hindi, Bengali, Telugu, Marathi, Tamil,
Gujarati, Kannada, Malayalam, Punjabi

3. Voice-to-Text Enabled
Built to think at the speed of your
customers.

Explore Nivesh Mitra today and experience the power
of Al-driven insurance selling.

m pbpartners@ is a brand of Policybazaar@ |nsyrance Brokers Private Limited.
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New Insurer on Customer Journey

. e 34tiP general .

INSURANCE

SURAKSHA AUR BHAROSA DONO

SBI(Super Health Prime)

New Health Insurance Plans on CJ

Health Re L IA N Ce

Insurance Health Insurance

Infinity Port

PA Rider Benefit 2 Hour Hospitalisation
=l Dhcict€ionbar Benefit

NIvVQa

Health Insuran

ReAssuze2.0 + Aspire Infinityinsurance

Limitless [helicy. Limitless fenyis

pbpartners@ is a brand of Policvbazaar@ |nsurance Brokers Private Limited.
Ht‘l RIGHTA BEHAROSE M AR FA ¥ Ly

MILY HOGH INS




:1 Partner Gentric ‘.:
Initiative

(> CONNECT

[ecw INiTiATIVE

Wi
H Joys of Life, All-in-One

_Clubs |

Dashhoard in New Avatar

JFM Boosters

Family Pass
Ends on 3lst March

Complete Program
Manuals

! Contests are live on app Checknow » JFM FAMILY PASS
Unlock family pass to

international

TRAVEL THE WORLD WITH US
~ destinations

With New Annual Club Know More

Destinations
JAN-DEC 2026

Annual & Quarterly
Progress Tracker

Aspre This Quarter

Need ZL1.51L to reach Imperial club
Aspire

cUL

@ Program Manual My Performance This month v

I ee——

MZ38.84K « HF 20 - HRE0 « L20 - CLZ6.65K

Real-Time

Coin Tracker Club Benefits &

' 0 PBP Coins Earned My coins tracker Qualiﬁcation Details

as on 25th Mar 2026

ABOUT CLUBS

Understand your
clubs better

ﬂ Annual Club (@) Online v
F aee 3

Need to reach Masters club
No Club Masters
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Introducing PBP One
O\(@ e Ccv'26 [Check Now >]
- [ Clubs J

New Yeadr. New Rewards!
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JFM Booster

(245.49K_ O

Know More
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Home Se Leads Renewals Bookings

Stay updated, monitor your achievements, and plan your journey to
bigger rewards and milestones with ease.

# Log in to the mobile app now & start exploring PBP One Clubs.

m pbpartners@ is a brand of Policybazaar@ |nsyrance Brokers Private Limited.
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Partner Success
STORY

Gaurav Babyari
Maharashtra

A Journey that Changed My Career

My association with PBPartners for the past 3 years has been truly life-
changing. Working as a Health insurance agent partner here has given me the
opportunity to build a meaningful and rewarding career in the insurance

iIndustry.

Support That Feels Like a True Partnership
One of the biggest strengths of PBPartners is the incredible support from my

relationship manager. Their proactive guidance and willingness to help
whenever | face a challenge make me feel like ’m never alone In this journey.

From Effort to Financial Stability
Over time, | have seen my hard work translate into steady income growth.

PBPartners has helped me achieve the financial stability | always hoped for,
which has been very motivating for me and my family.

pbpartners@ is a brand of Policybazaar@ |nsurance Brokers Private Limited.
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Partner Success
STORY 4

P. Viyagappan Albert

Karnataka

A Rewarding Partnership Journey

Over the past 3 years as a PBPartners agent partner in the Health Insurance
segment, my journey has been truly rewarding. One of the biggest strengths
of PBPartners is the constant support from my relationship manager—

whenever | had a query or faced a challenge, | always received quick guidance
and effective solutions.

Powerful Product Range & Claim Support

Since partnering with PBPartners, my income has become more consistent
and reliable, helping me plan my finances with greater confidence. | also
deeply value the strong claim support and the wide range of insurance
products, which allow me to serve more customers efficiently.

PBPartners has given me the right support, stability, and opportunities to
grow my insurance business with confidence.

pbpartners@ is a brand of Policvbazaar@ |nsurance Brokers Private Limited.
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Anuradha Gupta

Assam

A Journey of Empowerment

Being associated with PBPartners for the past 1.7 years in the Health
Insurance segment has been a truly empowering experience. It has given me
the confidence to build my own path as a micro-entrepreneur.

From Learning to Earning
With time, | have gained confidence in my work and seen my income growing

steadily. This journey has helped me become more financially secure and
iIndependent.

Powered by Knowledge & Technology

The regular training sessions, transparent platform, and real-time tracking
tools help me stay organized and perform better every day.

policybazaar@ |nsurance Brokers Private Limited.

pbpartners@ is a brand of
e X BT BHARDSE KA W



(> CONNECT

Partner Success
STORY
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Rajasthan

Growing with the Right Support

My journey with PBPartners has been truly rewarding. One of the biggest
strengths of the platform is the constant support from the PBP Mitra team,
who are always available to guide and assist whenever needed. Their timely
help makes It easier to focus on growing my business.

Reliable Claim Support

The dedicated claim support team is another major advantage. Whenever my
customers need assistance during claims, the team ensures quick support and
smooth resolution, which helps build strong trust with my clients.

Stable & Long-Term Earnings

What | value the most is the 100% guaranteed renewal commission, which
provides a steady and reliable income year after year. It motivates me to
continuously expand my client base and serve more customers.

pbpartners@ is a brand of Policybazaar@ |nsurance Brokers Private Limited.
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Partner Success
STORY

Sasmita Pradhan
Assam

Starting a New Journey with Confidence

When | joined PBPartners 1.7 years ago to work in the Health insurance
segment, | was completely new to the insurance industry. Like anyone
stepping into a new field, | had many questions and a lot to learn. But with the

right guidance and support, what started as a new opportunity soon turned
into a journey of growth and confidence.

Achieved Remarkable Growth

With the constant support from my relationship manager and the strong
business opportunities provided by PBPartners, | was able to build and
expand my insurance business much faster than | had imagined.

Technology & Support that Make Success Easier

What makes this journey even more rewarding is the powerful yet user-
friendly PBPartners platform and the prompt VRM support, which make every
task smooth and efficient. These tools simplify my work, allowing me to focus
on what matters most—serving customers and growing my business.

policybazaar@ |nsurance Brokers Private Limited.
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Amol Aggarwal
Head - Loyalty
PBPartners

Amol Aggarwal plays a pivotal role in shaping the PBP One Loyalty program as a
strategic business enabler at PBPartners. He collaborates closely with cross-
functional teams including business, product, technology, finance, sales, marketing,
and operations to drive cohesive outcomes. With a foundation in marketing,
communications, and sales-distribution, Amol focuses on transforming partner
experiences into solutions that are engaging, intuitive, and execution ready. His
work integrates partnher engagement and retention with a data-driven approach,
simplifying complexity and enabling clearer decision-making for teams. He
continues to champion partner-first initiatives that strengthen the ecosystem and
support PBPartners’ long-term vision.

pbpartners@ is a brand of Policybazaar@ |nsurance Brokers Private Limited. m
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i, Fine Ko

with Amol Aggarwal

A fun rapid-fire that goes beyond work and straight into
personality. Here’s what unfolded...

@ One-on-one meetings or team huddles?

“Both are important & have their unique values. Team
huddles help all team-mates to be up to speed & on the
same page. And one-on-one meetings help in more detailed
discussion & closing the feedback loop.”

How do you keep your team motivated under tight
deadlines?

Q

“Build a strong learning base that further builds resilience to face all situations.”

Q@ One thing you never compromise on as a leader?

“Integrity & commitment”

Q@ Hidden talent your team doesn’t know about?

“Cooking”

Q Stress buster after a long day?

“Reading or spending time with my kid.”

Q A book, quote, or saying that inspires your work ethic?

“What you seek is seeking you” by Rumi. Which basically translates to me as if you know
about it & honest in what you doing, results that are best suited for you, will follow
automatically.

@ One app you can’t live without?

“WhatsApp- Keeps me updated on all on-going professional & personal conversations.”

@ One word your team would use to describe you?
“Encouraging”

If you had the chance to swap roles with someone at PBPartners, who would it

o be and why?

“l look up to & admire many people for the experience & value they bring at PBP,
however if | must swap it with someone, it would be with myself only- the future-better
self-version of me.”

pbpz artners@ s a brand of Policybazaar@ |nsyrance Brokers Private Limited.

R FAMILY HOGI INSURED




policybazaar € pbpartners@
HAR FAMILY HOGI INSURED #EK RISHTA BHAROSE KA

 CONNECT

Newsletter
February

Join our S

ReT: =
b

IL .
1

S

©



https://www.linkedin.com/company/pb-partner/posts/?feedView=all
https://www.instagram.com/pb.partners/
https://www.facebook.com/PBPartners.21
https://www.youtube.com/@pbpartnerspathshala737

